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Safe Harbor & Regulation G

Safe Harbor

Certain statements contained herein may constitute "forward-looking statements" within the meaning of the Private Securities Litigation 
Reform Act of 1995. These forward-looking statements are not historical facts and are based on current expectations, estimates and 
projections about the Company’s industry, management’s beliefs and certain assumptions made by management, many of which, by their 
nature, are inherently uncertain and beyond our control. Accordingly, readers are cautioned that any such forward-looking statements are 
not guarantees of future performance and are subject to certain risks, uncertainties and assumptions that are difficult to predict including, 
without limitation, risks associated with changes in market structure, legislative or regulatory rule changes, the costs, integration, 
performance and operation of businesses recently acquired or developed organically, or that may be acquired in the future, by the Company 
and risks related to the costs and expenses associated with the Company's exit from the Asset Management business. Since such
statements involve risks and uncertainties, the actual results and performance of the Company may turn out to be materially different from 
the results expressed or implied by such forward-looking statements. Given these uncertainties, readers are cautioned not to place undue 
reliance on such forward-looking statements. Unless otherwise required by law, the Company also disclaims any obligation to update its 
view of any such risks or uncertainties or to announce publicly the result of any revisions to the forward-looking statements made in this 
report. Readers should carefully review the risks and uncertainties disclosed in the Company's reports with the U.S. Securities and report. Readers should carefully review the risks and uncertainties disclosed in the Company's reports with the U.S. Securities and 
Exchange Commission (SEC), including, without limitation, those detailed under the headings "Certain Factors Affecting Results of 
Operations" and "Risk Factors" in the Company's Annual Report on Form 10-K for the year-ended December 31, 2009, and in other reports 
or documents the Company files with, or furnishes to, the SEC from time to time. This information should also be read in conjunction with 
the Company's Consolidated Financial Statements and the Notes thereto contained in the Company's Annual Report on Form 10-K for the 
year-ended December 31, 2009, and in other reports or documents the Company files with, or furnishes to, the SEC from time to time.

Regulation G

In an effort to provide investors with additional information regarding the Company's results as determined by generally accepted 
accounting principles (GAAP), the Company also discloses certain non-GAAP information which management believes provides useful 
information to investors. Within this presentation, the Company has disclosed its pre-tax operating income amounts before discontinued 
operations, operations of Direct Edge ECN and lease loss benefits to assist the participant in understanding the impact of these items on 
the Company's financial results, which management believes will facilitate more useful period-to-period comparisons of the Company's 
businesses.
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A Prominent Part of The New Wall Street

GLOBAL EQUITIES
• A leading source of liquidity in U.S. equities across all market 

segments
• Market making and agency-based trading in U.S., European 

and Asian equities, ADRs, ETFs, futures and options
• Market making for broker-dealers

– The largest U.S. market-maker
– Liquidity, high fulfillment rates and quality executions 

according to client and regulatory mandates
– One of the leading sources of non-displayed liquidity

• Agency-based trading for institutions

FIXED INCOME, CURRENCIES AND COMMODITIES (FICC)
• Global fixed income research, sales and trading for institutions

– In-depth research that spans the issuer’s capital structure
– Experienced sales and trading team covering high yield, 

investment grade, ABS/MBS, convertibles and bank loans 
as well as corporate and sovereign emerging markets debt

• Fixed income ECN for broker-dealers
– Centralized liquidity in municipals, corporates, agencies, 

treasuries and certificates of deposits
– Front-end trading applications for brokers and advisers

• Foreign exchange ECN for institutions

KNIGHT CAPITAL GROUP, INC. (NITE)
• Global financial services firm ▪ market access and trade execution services across multiple asset classes ▪ capital markets services

• Agency-based trading for institutions
– One of the largest sales and trading teams in the industry
– Advanced electronic trading
– Liquidity, market insights, trading anonymity, minimal 

market impact and capital facilitation, when necessary
• Algorithmic principal trading models

– Analyze market data to identify mispricings in individual 
securities across multiple asset classes

• Connectivity to more than 100 external market centers 
worldwide, including exchanges, ECNs, ATSs, dark pools, 
ATFs, MTFs and broker-dealers

• Book building for equity securities

• Foreign exchange ECN for institutions
– Centralized liquidity in currencies and commodities
– Multiple electronic access options

• Book building for debt securities

CAPITAL MARKETS
• Capital structure advisory and transaction services for corporate 

issuers and private companies, including:
– Equity and debt offerings
– Private placements
– Restricted share programs
– Liability management
– Equity buybacks and debt repurchases
– Non-deal roadshows and investor conferences

• Book building in conjunction with investment banking firms

CORPORATE
• Strategic investments in financial services-related ventures ▪ corporate investments ▪ corporate overhead expenses
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Accomplishments
• Market share gains in U.S. equities

– Listed (NYSE), NASDAQ and ETFs

• Augmented institutional fixed 
income research, sales and trading

– Grew trade volumes across high 
yield, investment grade, ABS/MBS, 
convertibles and bank loans

• Global expansion in Europe and the 

Differentiators
• Client-centered philosophy

• Combine traditional sales and 
trading with advanced electronic 
trading

• A leading source of liquidity in U.S. 
equities across all market segments

• Insightful and in-depth fixed income 
research

Accomplishments and Differentiators

4

• Global expansion in Europe and the 
Asia-Pacific region

• Investments in electronic trading, 
capital markets, options and self 
clearing

• Wind-down of Deephaven Capital 
Management and sale of assets

research

• Extensive distribution platform to 
institutional clients across equities 
and fixed income

• Reliable, efficient and scalable 
trading technology

• Growing global capabilities



Global Equities

Electronic Trading Group (ETG)

• Knight is the largest U.S. market maker providing broker-dealers with liquidity, high 
fulfillment rates and quality executions according to client and regulatory mandates

• Client Base

– National, regional and online broker-dealers, private wealth managers, Wall Street firms and 
banks

• Products and Services

– Electronic market-making– Electronic market-making

– One of the leading sources of non-displayed liquidity

– U.S. and European equities

• Algorithmic principal trading models

– Analyze market data to identify mispricings in individual securities across multiple asset 
classes
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Global Equities

Agency-Based Equities Trading

• A global platform for institutions providing market insights, anonymity, minimal market 
impact and capital facilitation, when necessary

• Client Base

– Mutual funds, pension funds, hedge funds, trusts and endowments

• Products and Services

– One of the largest global sales and trading teams in the industry including sales traders, block 
traders, cash traders, program trading, special situations and relationship managementtraders, cash traders, program trading, special situations and relationship management

– Advanced electronic trading capabilities including an execution management system, 
algorithmic trading strategies and a registered ATS

– U.S., European and Asian equities, ADRs, ETFs, futures and options

– Complementary services including macroeconomic research, commission management, 
commission recapture, transition management and investor conferences

– Book building for equity securities
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Global Equities
• A leading source of liquidity in U.S. equities across Listed (NYSE), NASDAQ and 

Bulletin Boards among securities firms

• In 2009, Knight executed:

– An average of 3.9 million trades per day

– An average of 10.0 billion shares per day

– An average of $23.0 billion dollar value traded per day

All Listed (NYSE) Securities 2009 All NASDAQ Securities 2009 All Bulletin Board Securities 2009

Source: Based on advertised volumes through AutEx / Tradeweb in 2009. 7

Rank Firm Volume % of Total

1 Knight 138,386,089 17.3

2 UBS 112,576,516 14.0

3 Citigroup 83,585,963 10.4

4 Morgan Stanley 70,736,459 8.8

5 Merrill Lynch 69,997,107 8.7

6 Credit Suisse 51,687,179 6.5

7 Deutsche Bank 37,527,151 4.7

8 JPMorgan 33,005,584 4.1

9 Barclays 32,549,761 4.1

10 Goldman Sachs 22,367,979 2.8

Rank Firm Volume % of Total

1 Knight 82,302,620 23.9

2 UBS 41,674,399 12.1

3 Citigroup 32,671,220 9.5

4 Morgan Stanley 26,855,437 7.8

5 Merrill Lynch 21,094,246 6.1

6 Credit Suisse 16,024,414 4.7

7 JPMorgan 13,632,813 4.0

8 Barclays 12,412,338 3.6

9 Goldman Sachs 11,498,327 3.3

10 Deutsche Bank 10,809,703 3.1

Rank Firm Volume % of Total

1 Knight 1,362,014,551 86.5

2 UBS 104,958,365 6.7

3 Citigroup 69,715,854 4.4

4 Maxim 8,755,560 0.6

5 Goldman Sachs 7,567,062 0.5

6 Hudson Securities 5,845,554 0.4

7 LaBranche 2,773,512 0.2

8 Morgan Stanley 2,424,228 0.2

9 Jefferies & Co. 890,072 0.1

10 Merrill Lynch 882,657 0.1



Fixed Income, Currencies and Commodities (FICC)

Fixed Income Research, Sales and Trading

• Institutional fixed income research, sales and trading providing investment insights and 
trading across a broad range of securities

• Client Base

– Mutual funds, insurance companies, pension funds, hedge funds and banks

• Products and Services

– Fixed income research that spans the capital structure of fixed income issuers

– Sales professionals segmented by products and industries– Sales professionals segmented by products and industries

– Client-driven trading

– High yield, investment grade, ABS/MBS, convertibles and bank loans as well as corporate 
and sovereign emerging markets debt

– Book building for debt securities
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Fixed Income Research Team and Desk Analysts

• The research team produces in-depth reports spanning the issuer's capital structure, 
including bank debt, corporate bonds, convertible bonds, preferred shares and common 
stock

• Desk analysts in the U.S. and Europe provide real-time insight on situations across high 
yield, investment grade, convertibles and emerging markets debt

In-depth research reports covering the U.S. and Eme rging Markets across several sectors

Airlines Automotive Basic Industries Beverage Cable

Fixed Income, Currencies and Commodities (FICC)
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Analysis of a company 
who is infrequently 

followed or offers a unique 
investment opportunity 

from fixed income/credit 
perspective.

Analytical results lead to 
creation of niche products 
via in-depth knowledge of 

credit conditions of a 
particular company.

A niche market can then 
be created through the 
analysis of similar credit 

conditions of other 
companies within the 

same sector.

Delivering timely 
investment strategies in 

fixed income/credit 
securities.

Airlines Automotive Basic Industries Beverage Cable

Distressed EETC Electric Utilities Energy Financials

Food Healthcare Industrials IPPs Media

Metals Mining MLPs Packaging REITs

Restaurants Retail Telecom



Fixed Income ECN

• Electronic fixed income trading for broker-dealers providing centralized liquidity, 
superior connectivity, price discovery and trading efficiencies

• Clients

– Broker-dealers, financial advisors and private wealth managers

• Products and Services

– Fixed income ECN

– Front-end application for brokers and advisors

Fixed Income, Currencies and Commodities (FICC)
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– Front-end application for brokers and advisors

– Municipals, corporates, agencies, treasuries and certificates of deposits

Foreign Exchange ECN

• Electronic foreign exchange trading for institutions providing direct market access, 
speed, anonymity and full depth-of-book display

• Clients

– Banks, hedge funds, mutual funds, pension funds and commodity trade advisors

• Products and Services

– Foreign exchange ECN

– 51 currency pairs and spot gold and silver



Global Sales and Trading Distribution Platform

Equities Fixed Income FX
• U.S, European and Asian equities, ADRs, 

ETFs, futures and options
• Global sales and trading
• Electronic trading covering market making, 

an EMS, algorithms and an ATS

• Institutional research analysts, desk analysts, 
salespeople and traders

• Broker-dealer sales and relationship 

• Institutional 
electronic sales

• Quantitative strategists and programmers
• Broker-dealer sales and relationship 

management

• Global research, sales and trading across 
high yield, investment grade, ABS/MBS, 
convertibles, bank loans plus corporate and 
sovereign emerging markets debt

• Fixed income ECN covering municipals, 
corporates, agencies, treasuries and CDs

• Foreign exchange 
ECN covering 51 
currency pairs and 
spot gold and silver

NOTE: Headcount as of December 31, 2009. 11

U.S.

Europe

Asia-
Pacific

Totals

• Broker-dealer sales and relationship 
management

• Institutional sales traders, block traders and 
electronic sales

• Institutional sales traders and block traders

• Broker-dealer sales and relationship 
management

• Institutional desk analysts salespeople and 
traders

• Institutional salespeople

• Institutional 
electronic sales

• Institutional 
electronic sales

305

41

11

357

16131

540

31

172 24

management
• Institutional sales traders, block traders, 

program trading, special situations, electronic 
sales and relationship management



• Capital structure advisory and transaction 
services

• Clients

– Small- and mid-cap corporate issuers

– Private companies

• Services across the capital structure and 
financing cycle

Capital Capital MarketsMarkets

Investment Investment 
GradeGrade

High YieldHigh Yield ConvertsConverts EquitiesEquities

Capital Markets

Corporate Issuers and Private CompaniesCorporate Issuers and Private Companies

– Equity and debt offerings

– Private placements

– Restricted share programs

– Liability management

– Equity buybacks and debt repurchases

• Book building in conjunction with 
investment banking firms

Equities Equities 
Sales and Trading Sales and Trading 

Fixed Income Fixed Income 
Sales and Trading Sales and Trading 

Global Global Distribution Distribution PlatformPlatform
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Mutual Funds, Pension Funds, Hedge Funds, InsuranceMutual Funds, Pension Funds, Hedge Funds, Insurance
Companies, Trusts, Endowments and BanksCompanies, Trusts, Endowments and Banks



Acquisitions and Innovations
New Products and Services
• Options

– Strategic Options team (February 2010)

• Capital Markets

– Capital Markets team (July 2009)

• Exchange-Traded Funds

– ETF Trading team (June 2009)

• Fixed Income

Acquisitions
• Fixed Income

– Knight Libertas (July 2008)

– Knight BondPoint (October 2006)

• Agency-Only Algorithms

– EdgeTrade (January 2008)

• Foreign Exchange

– Hotspot FX (April 2006)
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• Fixed Income

– European Credit team (June 2009)

– Emerging Markets team (May 2009)

• CDS Post-Trade Platform

– NetDelta (October 2008)

• Transition Management

– Knight Transition Management (June 
2008)

– Hotspot FX (April 2006)

• Electronic Communications Network 
(ECN)

– Direct Edge (October 2005)

• Execution Management System

– Knight Direct (June 2005)

• Commission Management

– Donaldson & Co. (October 2003)



Continuing Operations Results by Segment

(in $ millions) 2007 2008 2009

Revenues

Equities $ 600.0 $ 851.5 $ 891.0

FICC 32.1 79.3 266.7

Corporate 31.5 8.1 4.7

Total Revenues $ 663.6 $ 938.9 $ 1,162.4
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Total Revenues $ 663.6 $ 938.9 $ 1,162.4

Pre-Tax

Equities $ 187.5 $ 346.4 $ 227.6

FICC 3.1 12.3 47.8

Corporate (4.5) (26.4) (55.4)

Total Pre-Tax $ 186.0 $ 332.3 $ 220.0



Consolidated Margin Analysis

(Percentage Revenue) 2007 2008 2009

Employee Compensation 39 37 45

Execution and Clearance 13 12 15

Payments for Order Flow 5 5 6

15

NOTE: Metrics exclude the results of Direct Edge ECN, gains from sales of portions of Direct Edge in 2007 ($13.0M) and 2008 ($51.5M), and 
lease loss charges/benefits.

Other Operating Expenses 17 16 15

Pre-Tax Operating Income 26 31 19

Total Headcount 720 910 1,126



Margin Compression – Investing for Future Growth
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• Investments made for the future decreased our pre-tax income by $36M in 2009

• We expect these investments to become operational and profitable over the next few 
years and generate $50-$60M in pre-tax profits by 2012
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Operating Cash Flows

(in $ millions) 2007 2008 2009

Income from Continuing Operations $114.6 $ 193.7 $ 150.8

Total Non-Cash Items 14.0 67.7 75.6
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Free Cash Flows from Operations 123.0 234.3 196.2

Free Cash Flow Yield 7.9% 15.8% 12.0%

Cash Expenditures $ 15.1 $ 38.3 $ 42.4



Strong and Liquid Financial Condition

• Consolidated 2009 pre-tax margins of 20% from continuing operations

– 19% excluding lease loss benefit

• Balance sheet

– $3.0 billion in assets; 75% of which is readily convertible into cash

– $427 million in cash

– Over $200 million in available capital

– Stockholders’ equity of $1.2 billion

– Low debt/equity ratio of 0.12– Low debt/equity ratio of 0.12

– Book value per diluted share of $12.87

• Buyback Summary

– Repurchased 68.3 million shares for $770 million since the inception of the share repurchase 
program through December 31, 2009; $230 million remaining under the $1 billion program

• Return on Equity

– Annualized ROE of 13.5% in 2009 compared to 20% in 2008 (16% excluding the gain from 
Direct Edge in 2008)

– Annualized Tangible ROE of 19% in 2009 compared to 28% in 2008 (22% excluding the gain 
from Direct Edge in 2008)

18Note: All figures as of December 31, 2009.



Major Initiatives – Investing for Future Growth

• Institutional Fixed Income

– Augment research, sales and trading across products

• Europe

– Continue to build institutional sales and trading teams covering equities and fixed income

– Continue to add electronic equities trading capabilities

• Asia-Pacific

– Continue to build institutional sales and trading teams covering equities and fixed income

• Capital Markets

– Establish advisory and transaction services for corporate issuers and private companies

• Options

– Market-making for broker-dealers

– Sales and trading for institutions

• Self Clearing

– Development of self clearing capabilities for cost savings and greater self-reliance
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Consolidated Financial Goals for 2014

10%
Revenue Growth

15%
Pre-Tax Growth

20%
Minimum Pre-Tax Margins

• Goal of $2.2 billion in revenues for Equities and FICC by 2014

– Five-year CAGR on organic growth of 12%

– Five-year CAGR on overall revenue growth of 18%

20



• Growing global, multi-asset class platform

• Innovative applications of technology to the trading process

• Scale and leverage in U.S. equities

• Demonstrated ability to gain market share in equities and fixed income

• Capital markets represents a natural extension of our offering

• Strategic investments to add to our offering and increase efficiencies

Summary
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Addendum
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Reconciliation of GAAP Revenues to Non-GAAP Revenue s
(in millions)

2009 Equities FICC Corporate Consolidated

GAAP Revenues 891$                267$                5$                    1,162$                

Direct Edge Revenues -                  -                  -                   -                      

Revenues, excluding Direct Edge 891$                267$                5$                    1,162$                

2008 Equities FICC Corporate Consolidated

GAAP Revenues 852$                79$                  8$                    939$                   

Direct Edge Revenues -                  -                  -                   -                      
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Direct Edge Revenues -                  -                  -                   -                      

Revenues, excluding Direct Edge 852$                79$                  8$                    939$                   

2007 Equities FICC Corporate Consolidated

GAAP Revenues 654$                32$                  32$                  717$                   

Direct Edge Revenues (54)                  -                  -                   (54)                      

Revenues, excluding Direct Edge 600$                32$                  32$                  664$                   

2006 Equities FICC Corporate Consolidated

GAAP Revenues 583$                22$                  67$                  671$                   

Direct Edge Revenues (33)                  -                  -                   (33)                      

Revenues, excluding Direct Edge 550$                22$                  67$                  638$                   



Reconciliation of GAAP Pre-Tax to Non-GAAP Pre-Tax
(in millions)

2009 Equities FICC Corporate Consolidated

GAAP Pre-Tax Income 227$                48$                  (42)$                 233$                   

Lease Loss Benefit -                  -                  (13)                   (13)                      

Direct Edge Pre-Tax Loss -                  -                  -                   -                      

Pre-Tax Income, excluding Direct Edge and Lease Los s 227$                48$                  (55)$                 220$                   

2008 Equities FICC Corporate Consolidated

GAAP Pre-Tax Income 346$                12$                  (25)$                 334$                   

Lease Loss Benefit -                  -                  (1)                     (1)                        

Direct Edge Pre-Tax Loss -                  -                  -                   -                      
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Direct Edge Pre-Tax Loss -                  -                  -                   -                      

Pre-Tax Income, excluding Direct Edge and Lease Los s 346$                12$                  (26)$                 332$                   

2007 Equities FICC Corporate Consolidated

GAAP Pre-Tax Income 184$                3$                    (2)$                   185$                   

Lease Loss Benefit -                  -                  (3)                     (3)                        

Direct Edge Pre-Tax Loss 4                      -                  -                   4                         

Pre-Tax Income, excluding Direct Edge and Lease Los s 188$                3$                    (5)$                   186$                   

2006 Equities FICC Corporate Consolidated

GAAP Pre-Tax Income 156$                (0)$                  26$                  182$                   

Lease Loss Accrual -                  -                  8                      8                         

Direct Edge Pre-Tax Loss 1                      -                  -                   1                         

Pre-Tax Income, excluding Direct Edge and Lease Los s 157$                (0)$                  34$                  191$                   




